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Abstract

In the contemporary context, consumer behavior has undergone significant
transformation, particularly in the field of event management, where attendees increasingly
expect personalized experiences and meaningful engagement rather than passive, one-way
communication. This study aims to explore strategic approaches to content creation for event
management that align with the expectations of modern consumers. The research is grounded
in three core conceptual frameworks: (1) Customer Persona, which facilitates an in-depth
understanding of the target audience by incorporating demographic and psychographic data;
(2) Event Consumer Journey, which maps consumer experiences across various touchpoints
before, during, and after the event; and (3) Event Engagement Funnel, structured upon the
AIDA Model, which guides the design of appropriate content for each stage of consumer
engagement. Findings from the analysis and literature review reveal that tailoring content to
the motivations and expectations of the target audience at each stage of the Event Consumer
Journey is instrumental in fostering sustained brand engagement. The strategic deployment of
communication channels and digital tools— such as TikTok, Instagram, YouTube, and email—
significantly enhances the effectiveness of communication and systematically drives
engagement. To illustrate practical application, the author presents case studies from
renowned global events, including the Apple Event, Tomorrowland Festival, and TEDxBangkok,
demonstrating effective implementation of the proposed frameworks. The recommendations
derived from this study suggest that content design based on consumer insights can transform
event attendees from passive observers into active co-creators of value. Furthermore, this
approach contributes to strengthening long- term relationships between brands and

consumers, thereby promoting sustainable event management practices.
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Austnalugandvialdlaviwinidieady “45uans ” (Receiver) Bnsialy waliunumiiiady

Y

Tugiug “ifsuasrauszaunisal” (Experience Co-Creator) TUKUTUA tnglaniziilamnalulad

warlodeailineidnnidaninadeuuuunisusinaeg198nds (Wang, 2023) Wafinssunisianie
[ a 1 1 Al v v 4 1 .

Adsuwdainy nsaniglunguansulvndnduuilduldunannasuogne TikTok, Instagram Reels
war YouTube Shorts @sdenalvigasainuaulavesiuslnnanas waziilamNaoa13woansedu

Y oa

wazfagauInduniglussesiiandu (The Standard, 2023) unlunituu Juilaaealnidiaiani
AnududiuiivesUszaunisal (Personalize) Alisu nedssnisiliomiassiuanuaulavesmuies
uazdlonalun1slanauiuLUIUADE 1993999 TINGANTTULUULAINITNDTUIBNIULUIAATOINITATIY

AMA13IU (Value Co-Creation) Nilnalagnsesioniiuianelanazainudnasewusus lussgzen

[
= ¥ a

(Lyu, Cao, & Yang, 2022) u®n3NU K UT

Y

lnalugadagdudddiainudidgiu “Uszaunisal

¥ Y al

(Experiences)” 11nn31N155Uasfiatoya Huilaainiua1nniin1sddiusiu (engagement)
fupsuIMuAazAanssufifaumnslewmzfinuesaula 1wy nsléldneutuatiowmes nionslasu
AoumuA i neulandanuaulaianizngy (Personalized Content) 11nN31ABULNUALUUE DA
marganuuluedn (GroupM Thailand,2024)

TuuSunvean1sIANI5IIudLIuA (Event Management) # uslaatudagduliaiiudiAgy
fusgaunsalifanumnemnnniinssuasdedeyauuuin finmudnudisioseenuuusuiuy
nsfoansfineuaussdenufioamanisiidiuian wu nisliirleduonsedunnuaula vidonisian
Bowuatiowmeifidoslosiunguitmine (NielsenlQ, 2024; Ipsos, 2024) usnanii desnsAdvia
8819 LINE, Facebook uay TikTok Aflunumdrdalunisdearswuufidiusiufiarunsarasuadng
Uszaumsalimanvaneuaznssniugfuslnalvelugailagu (Digital Marketing for Asia, 2024)

fanuddnfinnusnde “nagmﬁ’n75ﬂ§7dt§aw7de§’uﬁwwﬂuqﬁi’]aagﬁumséfmwé’nmmw’?m
FevsdiszAnsniw?” nmsfnwissunssuiiisademudn mafaundemiiawnsonouaues
sengAnssuveariuilangelmildetnaiiusyavsna dudufesdrBueiosdlelinneiarnunudana
gmsTdfty 3 Usens Tiud 1) msadrsgnéndfuluy (Customer Persona) - Mssnassfauesgnin
TuganARTnmsnuTames e eiteyaiifley Wieliidladndsdsloyatssrns nofnssumsuilon

wazusegalalunisdndulavesnguidmuneg (Survicate ,2025) 2) Consumer Journey - N15IMGUHY
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AALAYINTUTUTIUT NI TIRaE I U T uSag198n T (Salesforce,2024) W 3) Engagement

=

Funnel - Yunaun150eNkUUNagNsNIsildIuTin Ndemvualssnnilomlminzaulunsiazyi
Y9INTEUIUNT AduANIsAsgaauaula afeavaulasgeeiiios laufsnmsnsedulininnis
fdusiuuazanugniusiewusUAvIaianssu (Hallam,2022)

= a

MNUTELAUAINET? UVIﬂ’J’]ZJﬁ’NﬂJ’?@ ‘Uﬁ ﬁﬂ?’ﬂﬂﬂ’]ﬁﬂmﬁﬂﬁﬂﬂiﬂﬂﬂLL‘U‘UﬂﬁEJ‘VlﬁﬂWiﬁi’NLua‘Vi’]

dmfunisinnisdiudlasldiad osilonsanudeiu ileliannsanevaussenginssuguilan

asuwladtaegnaliuseansnnas ety

assunssuiiieatias (Literature Review)

N136319gnAMULUY (Customer Persona)

WNARBDY MIai1sgnAFuLUY (Customer Persona) Aerfuimunnisdfaylunszuiunis
vhanaudlaguslag Tnsanzlugafinginssuguilaaiinududeutazianunaninanz
11nTu N15a319gnAFULUY (Customer Persona) Manefie N1331aeadnuazvoInguLinane
Tugaunivesgsiansouusud lnedianysmneifioatrsanadladadndeninudesnis wginssu
wazusagelavesgndnegaseudiu wuilazfendayai ugrunsssgnsmansifissegaien
wunAndliBuduanieniseanuuurenduas Ine Alan Cooper (1990) léausuuinisilugisans
VAT 1990 iedreliiniaunssuuainsadila “fldvdmune” (Target Group) lapgeunass
fouflwAndnanazliiumsvenenauazgnianldluauisiig q 1wy msesnuuvUszaunsalily
(UX Design) wagn1snanidanaens (Marketing Strategy)

a

NM3&59gNAIFLUY (Customer Persona) Yagliifiuaurserdnfianssuanansaseaiiunmn

Y

2

vagnanfitaiau InslanizlundvesmgAnssunisdadula anuaands wazussgiladiuyana
%4 Pruitt wa Grudin (2003) §liudn nsadrsandndunuy (Customer Persona) lalldifudies
nssyilasfondutimnewity widiheneusionud “vily” wneniadennsshidedmis
TuuSunfiamziangas msvheudlalussduinineuaznginssumaniazdaeliniseenuuy

UINsnseUsraunsalang q daudennaodiuiinasavesruslnAuIngady

i ' [
v v ¥ ¥ 4 = L3 ¥ v 4

AIUU NITATNYNATAULUY (Customer Persona) maugimmsﬂizﬂaumwwaua

Y

Usgy1nsA1ans (Demographics) k¥ U 818 twe 518k wagn15Any) wasloyadnivnen

(Psychographics) 1% AUt e Ardey ladalad wazsegataniglu (Mandala System,2022)

[
v

14l Kotler wae Keller (2016) laiiuinnisnaingalnilianafisndeyaidaUsunaiieseganesla

https://sol13.tci-thaijo.org/index.php/jame/about



https://so13.tci-thaijo.org/index.php/jame/about

6"

(lad o % D1SAISTUINIS o Un 1 auun 2 nsnniAu - dorniAu 2568

@“W}Aa“n1ansﬂnu1 Vol. 1 No. 2 July - August 2025

&vn e

a a

widndudeadlatadoneluituind ounginssuvesduilaa Julnaziiousyluteyainine
Inglundngud wuIAn N15a319aNARUKUY (Customer Persona) @anAd 83 UN B NeANTTH
A1ULHY (Theory of Planned Behavior) 484 Ajzen (1991) s'ﬁm,aua'iwmﬁﬂﬁzﬁwawuwéﬁimgm
111NanAR ANAAnTIvedinu kagnInuALALLEITyAnasUSLE peiUsEneumaN AN
axvoun1u n13ag1agnAIF LUy (Customer Persona) Lt oldwensalngdnssunisuilag

Tuvugiiiediy wuIAn Jobs-To-Be-Done ¥4 Christensen UagAniy (2016) YaLasuin gnAlila

[
(K%

WL AR BINTISHAND U VI BUSNNTEVITHU AWINUNE “91U” %3 1%U18UN988 19N A 89N LAAUAN
wseUsraun1saliuYlenoulang Aty N15as1egnAIfukuy (Customer Persona) ARAITEI1150
avvoudmneneluvselanunuriaseeusinald

NI¥UIUNTATNQNAMULUY (Customer Persona Process) 71dUs¥anSamA3sAiag vy

TUFIVTDITBYAITY 1NNTINMTAAAITT BN TN ng RSy TBmsildriufisnisdunivel
WA N15ILATIERNGANTINANNAT ALNAANDITL 11561999 WLUVADUDIN WATNITEILAG

lun1AawIn Goodwin (2009) wuzilinaunaIutayalBInun MwasidsUTun tielvladoya

a

finsounquitadeinuandain deeiiludnisains Persona fiagviouauduriswesnguitimneg
(LEER

Tuu3unven1sdndiaud n1sldgndrdunuy dunuimddyaeanudsavesianssy
wszaeligdnannsoeenuunion Aanssu uaztesmisnsdeansiinouausionnufednis

Y

4

v ii1TInwiaznguldsgaiug wu nqudehaudnlianuddydulentanisendn

[
v

nedeus wagmsaiaaietns fufudiudiineulandnguilesidnumsfidunanis Fhanssu
Be3undn iy msduuuinazidndeulaedid vrvay vaeiinguissuniotnAnwidnuem
“Uszaunsal” fiaynaunu Tansiu uavanunsouviinulodeaiifeld Jamnefuianssuiidgniau
manalulad Wy ARVR nien1sidiusiuvesfadunay influencer Wi11 N15a319gNAAULUY

(Custorner Persona) aziluiasaafiefinsmdslunisinagnduaseensuulszaunisalguilan

o w

wandvedniniifessednseda 1wu nsasegnAIfiuwuu (Customer Persona) ANN8fIn3 8L

Wulvanailiuesiuanuvainaievesngudmung wagnsldteyanligndewmiseliauysaians

lugmseenuuuiiranndeuainauduase dmewail nsmun Persona Famasidunseuiunis

Nin1ns9aey YSuuge uagdaanteyalvieg1sadians oliaiunsanouausininumeinig

a a

MdsunUasveuslnaliegaiussdvsnmuasivitiu

AWleuazuladn nsasiegnAduiuy (Customer Persona) Aia N13918038 N B YRIGNAN

[
Y

lugauARva9gIna lnedaandeyadse MesuUseynsmanswarIninel wWevinanudlaguilaa
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Tudedn wAniiFusunmamssenuuugensiuisiargninlulély UX waznisaaindenagndosng
LT WANY N13aT19qNAIFULUY (Customer Persona) i1 Uszdns annaasliaiunsaseniuy
UszaunsalvsoRanssufinoulandnguidmnelfogiamiug Tasendeisnsidudeyaiinarnuane
WU N5FNNIYl 11561999 waEn1TIATIEiNg AN TN 1Y wnAnidenadetunguinginsu
PILLAY WATUWLIAA Jobs-To-Be-Done staeliidlaussgdlafiogidomdmginsuguslnalddnis
89 Tnslangluuiunuesnisdadious Persona ansnsoldimunidevuazianssulvinssivany
Aosnsianizvaingudvinewnasngu wu Jeviruiuiegu eg19lsfinu n15a319 Persona §al
Fodriin 1wy mavsnsanAuluviedaandeyailigndes Jsenadwasreanuusiuglunisesnuuy
Uszaunisalyld

wWunsvasguilnaluusunvasdiaud (Event Consumer Journey)

Consumer Journey %3a “idumnavasiiuilna” ey nszuaunsvaundiguslnasui

1Y v

iy faudtasFusuiigdlisdnuusudvieanssy laulmdsnmsfidusiunasnsairsnruduiug
sorestunusudluszoren uAedidunisdilavssaunisaivesfuslnauuuasdsan (Holistic
Experience) FaUsznausefifidiuensunl n13ug wasnsidusnluudazdisvasnisifium s
n3¥Ad1e Consumer Journey agnaluseuuasalegliinoonuuudLIudaIun TR AIULELILY
fineuauesien A vosTamnuliegausiudnazasuiu (Lemon & Verhoef, 2016)

EVENT CONSUMER JOURNEY

CONSIDERATION REGISTRATION PART-EVENT SHARING
--@®

y Touchpoint \

\
w . Touchpoint | |
| ] 0
| [] . Participaton
Touchpoint ! ] |
. Touchpoint | :
| [
\ / ,
N\ P Toutchpoint

Al 1 EumsweadiuslnaluuIunuesdiaus ( Consumer Journey Event)
ﬁuﬁz U%’U‘Uj‘\‘imﬂ Liveto Blog (2023). How to create an event customer journey map.
duAuaIN https://blog.liveto.io/en/liveto-blog/how-to-create-an-event-customer-journey-
map?utm_source=chatgpt.com
Tuvdunvasnisdadiud dumavesiuslnaanansasuunoonidu 5 dunsuddyfiasieu

v

noAnssukarUduiusvesisimauluusasyae laun 1) Awareness - N15a3190155U3 ¥2U3nER

Y
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484 Consumer Journey fie Msvilinguidmaneiinuwagnsentindanisiloguesnudiud negldng
gmdnsdeansfivatnnans 1wy nslilavansiudendsia nsusvanduiug (PR) sl Influencer
viefanssunsmamdadisassauuunaneduiimaaldsuninuden wu TikTok wag Instagram
nlmnevest uneul Aon1snszd uanuaulauaraiisanuddnesiniidiusan (Qualtrics, nd.;
WWM, 2024). 2) Consideration — nsfinisadndan ludunoudduilnafufinnsanitandisoy
Siudnioli Indsandeyasine 9 Ald5u 1Wu TwaziBuavesianssu Mededneins Wsunsuau
amnuaulavesguiuunsdnay sulldsnnudndiuviesiangimedisinenluein Jade

wianiilkasensindule uaranunsadamalaensisednsinisameideu (Qualtrics, n.d. Factors.ai,

(%
=

2025). 3) Registration - n1sasnstlounsedetng wWednaulawiisiu fuilnaazidngtunauvesns
awmzidounianisdesi Jemsdulszaunisalisusu inse wagldeuie lnessuudmiiedns
aoulail (Online Ticketing) A5l UX 917 waziin1siauedvsiivey 1wy diuan Early Bird wianssdu

v a

Tiinn1sindulasgnasiasa (Glue Up, 2024). 4) Participation — n15fidausauluau Junsuil

[ o A

Jwdrnnandfgiian mszdunisadaussaunisalaswesiuilaaniglumnu enudseiulailasu

@0

2

wdwmasronuiAndouusudlaenss asdusznaudAalaun n1soRnRULU (Venue Design),
N3InlEuAaNTINAIS 9 LU Workshop, Exhibition, Selfie Zone, msldmalulad 1tu ARVR 5lU
fansdnnisdnuladafind wu svuudady Wimihiusnns uazaundeuresiiviessuuides
(Glue Up, 2024). Lag 5) Post-Event Sharing - N15@519NSZLANA IV wé’qmﬂﬁnuﬁguqﬂm
ANUANRUS TN uItaatukuTuAausaniudo Ui uAanssulugama s W n1sds
wuvaauaINUsELUAUN el N19d9TRAINVDUANMKNIUBLNA UTRNITAT1ANUYNTEAY
R smwsinm/Anlovesnuesvulaaiivie wiaulvisaladmsuaeununi 7ifl Encagement GR
Asvaniliifssednumenuduiug widaianssudlmilungudmuneiniiedngae (Splash,
2025) Tuusiazduneuves Consumer Journey uazilasilizonda Touchpoints %38 “aaduia”
FuduvesmaSoaiiuusudiiuiduniusiuguilne lidegdumensimiemeden n Touchpoints
wanildSunisesnuuukazusmsTanisediiussansam axaieduasuuszaunisalifauan
fionleetusdraiios uavdimarionnuianelauazaruyniuluszezen n1svih Touchpoint

o w

. I a g v oA a L3 Y a 1 1
Mapping tuwelindAgyildiionanuiazUseiiulszaunisalvesusinaluudazyis Inen1ssey

i uslaniinnusdnuiasuidlaluisias Touchpoint LW Tugaan15as19n155U3 (Awareness)
91UUN1TBNWUY Banner Ads 3013145 H8NENAN19ANAR (Influencer) Tunswadafanssy

duluduneu Registration AedlinudAyiu UX seaiulennisameifou luduneu Participation

AeaA1TefenUTIUT UTEITTUUEATY AMNIMYELIT wasnnauUTnIs waglugimaauau
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(Post-Event) N13dsanyungvauAns (Thank You Letter) kagn15si uANAAWIUK UL UUABUA Y
wiansiadeauud edsauseulall (Social Listening) fdeidugnduda (Touchpoints) fidana
ﬁammﬁﬁﬂﬁﬁﬁaLLinﬂuixaxma (Salesforce, 2023; TechTarget, 2023; Segment, 2024)

Lemon kag Verhoef (2016) asqm'w “The customer journey is not linear; it involves
multiple touchpoints across channels. Designing for continuity and consistency is critical.”
Feazsoulisiuindunmsvosfuilaaluldduidunss uitdunszuiunisifinnsia susu
warUjduiusvnatsguuuy nmsoenuuulszaunisalfi aenadonaza el sdlunnyaduia
Jadhdsduntlunsairsmnufionelanayeugniuidad

a"s"mLﬁam‘ﬁmauaummm@nﬁuﬁm%’umuﬁwuﬁ (Event Engagement Funnel)

Engagement Funnel — GﬂyumaumiaaﬂLLUUﬂaqwﬁ‘miﬁdaui’m Wukuafndasune

(%
o v

NIZUIUNITATIN “AUKNWY” (Engagement) 58113195 UF LA UL USUA bud nwazidudduty
Tnefid e old sufuslanann “f71fi 9390”7 (Awareness Stage) lug “f{ 7 ddu5u
08193z AoTodu” (Active Participation) ag118uszun (Funnelio, 2025) wnAndianud exles
Tnemsaiu AIDA Model & adulsnanisnisnarauuupaiadniiusznaudae 4 Suneundn Taud
nsAegaaImanla (Attention) nsasiannuaulasieiiies (Interest) n13nszduamYsITAL

(Desire) WagnN13NTEAUNNTAEDIN (Action) (HubSpot, 2025)

THE AIDA MODEL

A7 2 AIDA Model
fian: UFUU5991n Smart Insights. (2025). AIDA model. &ufuan
https://www.smartinsights.com/traffic-building-strategy/offer-and-message-development/aida-

model/?utm_source=chatgpt.com

luuSunves Event Management laaa AIDA a1unsatundssendldlunisinaununagns
N13A9ATHAYN1TORNRUULLBNIAY 9 Tulsagduvae Event Consumer Journey Litaa319u54941a

[

wagnseauliiinnsiidusiulaegnaiiusednsam deil 1) Attention - n15Asganuaula (Create
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13 1 1Y

Event Awareness) Tuszezisuauvainsaeansiiieluslundiiud 9asanunevanenis Ananiy

9 9

aulannngudwng dudeminlanieiu W leiwesnnsedunsnge nsldnmnnsequensual

“38AUTINTBAY Influencer NdAMABIRIRUNG T WIevan Wvanevesdialaeyinli

¥

AUSLNA eagLarandl dludnuuTuAdLaue (HubSpot, 2025). 2) Interest - n1sasawaula

#oLilod (Build Interest and Anticipation) Waguslaasuaulalusiiududl lemaisianzanuasnau

[y

Toasdy 1 ToyaeiuineInsiiiay A1519RINTIN AanTsuasy vsednsimunigluau n1sida

Nundamsuau-novvuladvaiine wien1sldssuvameiivuuansauaula (pre-registration)

[ 4

ansate Welean1ssuilminanuaulanseiiies uazisuasanuduiusiuguslaa (Hanlon,

(%
a Y

2025). 3) Desire — n13NF¥HUALFDINT (nspire Participation Desire) Tutuil fuslnaaasiduidn
31 “penildiusan” Audud lnsusafiuguaAlazAuilAvYeINITI915IL ABUUAT 3]
UsvAvsnmlutasiionnvszneude lelomdimawnionnu widunwaliinedismau vie 31
uaz Vlog 911 Influencer iload1anmenuddn “osnniudiunile” vessvaunisaidu (Corporate
Finance Institute, n.d.) wag 4) Action — miﬂ'ﬁzﬁfﬂﬁmﬁaﬁﬁ (Drive Real Participation) Fupou
anviefons wasnrmaulaidunisngyiiads wu mstera amadeudisin viensussinasd
Aanssuludaedetnemuies nagnsiianin 1wy efiiavdmiudameidouneu (Early Bird Pricing)

o

TUslutuiiaydnsuguasingd viionuduseiaanmsameideu anunsadiuusegalalunsiidiusy
leeensfitiudfey (HubSpot, 2025)
nseRnLUURBUMUALTdanAdasiulsiaztuves AIDA Model faidunildlunagnsndnves

3

Event Engagement Funnel lagianglugnavnssun1sdnsliudinesnisasiaussaunisalioiio

farou sewing wasndsnuatadu Snvisdsanansnidonlesiuiniosdiotanafidugussan wu 1) Click
Through Rate (CTR) Tudy Attention 2) Post Engagement Tudy Interest 3) ai’wmumsauamm%
Behind-the-Scenes Content Tuta Desire uaz 4) §ns1n1samzifeunasidsanass (Conversion
Rate) Tutu Action nsuszgndlilunaiishifissaslunisesniuuissaunisaivesiuslag uid
wERNaTIAUENTUSEEEENITULUTUA (Brand Loyalty) Wunsiidusauiifianumnsuazdediodly

ﬁqmmsuaﬂ Event Consumer Journey

KUINNITTBNUUUNAENSNTEF1L LN FINTUNITIANITBLIUA
YUABUNITINNNY (Planning)
N13suNUnagnstunseeniuulszaunsaiiuilan lnewnizluusunvesdioud 310y

Aot01dunIzUIUMTIATIZARaz N wLeE L Tusuy Wisliauseadinilomingge Inarenis
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[ [

' '
a o [ a o L Y

v a

andula wavduaTuanuyniuseninuslnaduianssunidndu lneliduneuddgynduiusiu

[

1anN13v09 Customer Persona, Event Consumer Journey Wag Event Engagement Funnel fgil
1) NFEUIUNITINAUIN NsANwINgAnssuuslnakazn1siiudoyaidadn (Consumer

a 1

Insight) Tnel4Vis38iBenmnn 1wy naduniueiidedin (In-depth Interview) Msdainanginssunisld
d0Adva wazmsiwsgianudndiuanludeaiifie (Social Listening) $7ufU3TidsUSua 1wy
nslaluugauau (Survey) i3 Web Analytics %’agaﬁié’w&qstﬁLﬁz’J’ﬂamméfaqmﬁ ws9sla Jgyn
ffuslaamdsy wazdnvaznisdnduladisinfanssusng 4 9ndoyaisrusuld (Attest, 2024;
Forsta, 2023) aztillg msadugnAndunuy Fadunisdrassiunuvesgnalugauniiazsiou
anyagUsEyIns (Demographic) kardnInen (Psychographic) ¥aeng utd1mune Waine 918
Ms@nw) waAnssunisldde awaule uazerflon Persona 9z9aeliiiunauNUAINTATEYAIL
Annisuargaiiasd eanslitnssiuainuddnvesnguidvaneet1adatau (Think Orion, 2023)
2) foan Aetunaunsadns unuil umsesiuilna (Event Consumer Journey ) 3amsiiases
umamsufdutusvesuilaatumsdndnudluudasdisnat dusnou v searinenu uasnds

o w

111 Iagsey Touchpoints n3endudad1Agyluusazya Faluusiaz Touchpoint HuslnAagiaiy

€

FBINITLATAIUAIARTINLANAI9AY N151911a Event Consumer Journey a819agldunagyieli

'
o v = j 4

1115053 “Prnadfy” Nroumuitzaunsaasedvisnalagan lainasidunisnssAunisius
nsareeadosiy viensgdlaliaediofdiusan (Sweap, 2024; Bizzabo, 2023) 3) Tunounns
99NLUUNAYNENTH AU LA DAUBIAINHNTUF MU IIUA (Event Engagement Funnel)
udIRUT uYes AIDA Model léunl n1sfsgaanuanla (Attention) n1sasianinuaulaseiios
(Interest) NM13n5¥AUAINUTITOU (Desire) UAEN1INTEAUNITALIRN (Action) N15OBNLUUABUINIUA
Tuwdagduasfitmued dau wu Taleluslunii oaranszualurag nsisgaauaula
(Attention) nsafrsreunusifomdniionseduorsuailugie n1snszdunudsisoun (Desire)

Y Y 1

v3ansldAanssuiiiunsddius ez U fauiusiugid1sau (nteractives) uazuauigydsasy
msutstiudoya 1o videussaunsaivesuusud dumsusiuulndeaiifevietemsooulat
#1149 9 (Sharing Campaign) Lﬁ"awé’ﬂoﬁ’umiﬁdwﬁaﬂuﬁwmiﬂizﬁumiaﬂﬁaﬁw (Action) (Smart
Insights, 2025; HubSpot, 2025) I@amm"wLﬁumsmusz‘]gumauma'wﬁ%éﬁasﬂv’fmmwLLmuﬂaq‘mé
devndmnufuszuy Sanudlaguilneludedn uarannsnoanuuulszaunisaifiaonadofi

Wwnevesuusualaegnedivseansainlumn Touchpoint ¥ain1sdeans
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nsideniaTesilauazvemailosenuuunagnsaeansiilaainentsiidiusu

nildluiadoddgueinisdeasmisnimaiauaznisesnuuuUszaunisaliuilan Aonns
Fonldied esflonartosmef imunrausudnuuzvesnaud g wazaenadosiudidudy
904 Engagement Funnel ag1afiuszansnn Tuusunvesn1sdndiuddsiesendonisasianssua
Auiud waznsiidinsiuesieoos mil,ﬁaﬂLLwaWWaﬁuﬁamﬁqﬁaqﬁmimwﬂ%mﬂwqﬁmw
YOIUILNALALENYLIAN VDAL YRIN

unannesURIAAIN 9 1w TikTok, Instagram, YouTube Way E-mail Marketing #nsiiunuim
wwzlu Consumer Journey 1ag TikTok Wag Instagram L%u@xﬁm%’umaﬁ%ﬂﬂﬂﬁ%i é’wﬁamgu

nnszAuauaulalasindasivuildunaailuliags @ YouTube mwngdunisiausilonii

Qe

1%
a

Sntu wu Ilerdemds msaidu wiediuszaunisal vasd nsmataruBwa (E-mail Marketing)
ansnsauhuldlFegnaiiussansnimitalutag nisfiansan (Consideration) uagt1e MaaUIL (Post-
Event) laag19dUsednsain arganuainisalunisdsalsdiuymna (personalized content)
waznszAuliiAnnisnevaLes 1y N13983A7 M3on1sRULUUABUNY (Caldwell Chamber, 2025;
WordStream, 2025; Beehiiv, 2024)

uglufunindentesmafionts eenuuuidomiinannvasuazasnndesfuuunvesunaniosy
v 3Aledu (Short-form Video) dwisu TikTok Bulvins1finlidoyansedudiusu Instagram Live
130 Behind the Scene @MU YouTube Uz Facebook Live Lt 9a319A2155 Andd1usmuuy
Goalyl udsmsdeuduaiienaundudiusdmiungudmneians 1wy gineithsamnulul
nou ienszdulindunndisaudnady (Caldwell Chamber, 2025; WordStream, 2025; Beehiv,
2024) \ilemiioanuuuemsiilsiisonsunl arwanla uazussgslavesnaudmneluudazdisues
Journey 191 Tudranausue1aldialelawand uaud uiuazuszaunisallmifiseny
(Attention), vauglndiunuaaauetayaliedn WU Line-up ¥9379n334 (Interest waz Desire),
WAEVAIIUNUAITINTTIUTIANANLUsETUlanSoun seAulAiinSmwssiulaliaiiiae (Action
WA Post-Engagement) (Sprout Social, 2025) fatu n1sideniaedlouazdesmdesiinnudla
Tusssumivesudasunanilodl wazALansalunsas1e Engagernent Tuansneiiuly n15319uny
Tivesnadeansuarussiamieniviaudansuegiaysunns azdasadsuszaunisaliuilaa

Mrailos @319n155uUsIaUIN wazEsuANUdUTUSTEnIdid TNt Ul UTUARE ey
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%vn e

ArRgBINagnsuaznsUszenaldnagnsnisadrallennlunsazyisvesnisianisaiaug

¥ L

wislvin1sesnuuulszaunisalfuilnaaennneiunann1sves TunaunITeaniuuNagns

nsfldusuuazidunveuslan mMsdnagnsilemnmunzauunldluusazydiwiaiveanisdn

o w

Sunteludadedanieiiudssansamlunisdoans warduasunisidusiulaegnadussuu
G]’J?JEJNﬂaEJ‘Vlﬁ‘VIﬁ’]ﬂJﬁﬂuﬂUUS”ﬂﬂGﬂsﬁﬂ%ﬂ il 1) n1sltlulasBunlgieuwes (Micro-influencer)

Tuslunrousu Tutasnounsdndiaud msa1enssud (Awareness) uazannundesiulunguitmine

4

a1usovilar1unslY Micro-influencer Faudiasdfnmulyiunnin wulasdungiewses (Macro-

[
fal v A

influencen) widaulnagauazanuunyedolunguanizas nagnsidniuseansanlunisass

Engagement Tuszaunannitnslddelawaniinly lnvanunsalululasdungiewwes wssuszaunisal

¥

nUnou uaninmlemdiniswnionanu wieassnaumud Teaser inseiuaruesIniosniiuld

Ly v [

(Eventbrite, 2024) 2) mM3tiauaiilevgosislufduiusfuditnimseninensdnnu vasaumds

¢ )

anfiuey nsfidusinsuusvalniidunguadidglunisasisdssaunisaliings nagnsilasu

o

[
a A ¥ 1 o

mnuflouuazlenad Aensairadomdesiifiiujduiusfudv efsgamnuavlowazifiunisand

WUSUARY1eTUTEANS AN 1w wuudns2a (Polls), matumeaull (Quick Quiz) LNUFY 9 W1uwed

[

wsoN13Eenandn (Live) niauusnnnasiugy deaiuisalduuunanvlasuagng Instagram Story

9 Y
[

w30 Facebook Live \iionsgfunisildiusauiuiinigluiuiidiud fedsanusafudoyanmidn
30 Feedback ldluiianfeatu (Eventsir, 2023). 3) n1sudnifloasulaladvossiuiidniy
Wi olEuNInasaUAINTIY W%fammuﬁ’wL%@Léﬂ’wéammhﬂ%ﬁﬂlﬂ ieasemnuseifiowazsnw
arwaulavesngudvnevdsinudiauan ms‘%’ﬂmmmé’mﬁuéﬁ’uéﬁ’mmmmzﬂﬁmsnsmaa'ﬁaﬂsim
Tusurandeiduialoddyuostas Post-Engagement nagns i dealdAan1snan Highlight Clip
fsrurmananiusesiulavesany 1wy nMwAanssu dmavesgidnian videlumudfim wieuuuy
%amww?aﬁwL%@ﬁm%’umﬁaamLﬁauluﬁaﬂiiMﬂ%aﬁmiﬂ wedaiildifiostioadisnnudees
YosuuUTUA uAfiedsufithsniudegtulinaaiduineunsussaunsalludeunludaaietne
vo9nuBndae (Boost Brands, 2023) Maghumaniuandliifiuinniseeniuunagniidennluusioy
F29w9s819ud mMniinsnaunuazUszgndldedtavmzan lilfoseifiunisiuuaznisidnsom

widsduasumnuyniuszezenungulvang waziesngudmiuianssuvseunuaglusuian

28196981
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nsdlAnwlagnisuszendldnagns n1sadrsgndrdunuy wWunisvasduilnauaznisiidiusoy
ilasuasnugniuluududssiulan

N9IATITINIalAnwIvsuBIudsEAUlan 1w Apple Event, Tomorrowland Festival,
waz TEDxBangkok wandlilitufien1suing n1sasegnAtfuiuy duniavesduslaawaznisiiaiusiy
ileaussugnity sUszgndldlunisesnuuuyszaunisaliuslaneeeiuszavsnin Tnousasay
fumaamglunsaianisddusunasamugniuiudidisme fil

N13A319UTLEUNITAILULYININITVBY USEW Apple Inc.

Apple uandliiufisnisasaussaunsalfuslnALuUYsANNISHIUNTZUIUNIS 3 Funoundn
lawn n1sas1egnAtduLuy (Customer Persona) N5aidum1svassuilaa (Customer Journey
Mapping) kagn15as19n158ad1usuuazAuy N uluaIudLIud (Event Engagement Funnel)

{1 v v

Getsmunilazoufumnanfnagnifyatiunudilaluduslnnegnsindauassoiios

IFuAuaIN NM3a$19NAIFULUY (Customer Persona) Apple Tiauddgyfunisfnen
woAnssuLAzANFBInIsYeIng Lt mIeagsaziBen Inslanznguausuliflaiud gy
fuinalulad Aoy uarlafaladseiundidon Joyaddnmarigmirluldlumssinuniom suuuy
U wagnagnsnisioans ileliuslnadAnduusud “Wile” war “nsila” fudusnidiu

AoUIAD N15319d UN19v89s uFtaa (Customer Journey Mapping) Apple 880 UU
Usvaunsaivesfuslnaegradussuy Tasasounquitsnion seuring uasndsnudioud 1wy n1sudes
fiwosuazaduluslumiudessulavifioaiianuaula (Attention & Interest) n1staUDNER I
Tniogradudame wisuduvaslsladodns “One More Thing” 1l onsedUAIINABINTT (Desire)
waznudenaelidsdoamih msfeanstiuBiun uaznisinnuna (Action) ielviEuslnafidn
Smogafud

gAvnefe N13as1en1sidIuTINLAEAUKNRY (Event Engagement Funnel) Apple 3140
gninisairaiemiaseuaquitaudnisfsgaanuaulalusudanisnseduliiinnisidausou
warN13a989¥1333 (Engagement & Conversion) laga1duN1588NLULUILAUNITAILUUDIATIN

vy

milduslnaddnineuesdudiuniveanusug uagihludanudndlussesen
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Interest

mydauedaya
nanSusuazinalulad
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' Aa
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Ve

Desire

MsLuRELTRLAY
YpananSuaiuarnis
wanslidiudeUselod
Ay oa Yo P
7fuslnaagldsu e

NIEAUANABINITIY

~

14

Ve

Action

msaldmonidede

NARSUTTIUndIRIN

A5ad nSoufuns
lnagnsnisaain

fRviaLitenszAung

~

aulauazmsnaiislude madudves dndulaze

. . anudlalunansie
\_  fauesulatl \_ ) \_ ) \_ )

MITNN 1 LEAINTATINUTZAUNMTARUUYTNINITYRY USEW Apple Inc. {11 AIDA Model

N3 euleed NaNNAUTDW IENNTEUIUNIST dgviauliiuin Apple ldilpauadnanu

[

dnudiialUadmininduet usdaieuszaunisaliuinduaziindsionsandulaveduilnnegis

£ '
v A

NFILAL LU

DY

nsadeUszaunsaifienazanaeuvassty Tomorrowland Festival

Tomorrowland 1319105 @319gnAFuLUY (Customer Persona) agnadaiau Tnesjaii
nquausulmif $nluidesaunisidnnsednd faruvasivaluimusssunisuansan n1susss
a¥19assd uagnsuansUszaunsailnd 9 nquidmanedlfanuddyduniadeulesensunl

= 2

anadurury wagnsvanudnnlanauaieglanuisiununnig feftugdalddoyamanilunis
ponUUUTLYRIY Aousznduiug wazAanssudng q 1 “asdla” wag “dannamne” derid1sw
suufazau 391U Tomorrowland Huunda n15110dun1svasuilng (Customer Journey
Mapping) 881981980 ﬂiaUﬂaanéi’juwisﬁwdauL?umu (Pre-Event) L1 mﬁﬁjﬂmﬂﬁ’muwﬁuﬁmé
(Global Journey) nsUdesilefiwes unmasfivay uazifomaiinssuariudomdndeaiiie
s2a58mInsny (During Event) Mdfunsdaleiuuniianedsnis msléimaluladuas & doauuy
Immersive wagn1suevUszaunisaliaiioulanunun@ wazluaufvmdsaueu (Post-Event) H1uN1S
WeUNTIAle Aftermovie fidnenenersuaisam mnuvszsivla uagnsnseduliAnmsnduaiiis
Tuddaly Aefivhlsk Tomorrowland uanssAsANanansaluns a1snsidausiuuazanugniu
(Event Engagement Funnel) atssiaiiesuazdngs laflsualurasnailanamiwesey uinaenies
Fawsn1sadnenNeenid13a191u (nterest & Desire) iuuangyosulatssaulan lUaudenns
nszulimamunaeduduamiden (UGO) Wy maursnim maudsi wariileis usdesen

NHWBIMUTUALAZII I UMANIaNaN8L Y “Tausssy” 1InnNURNIZia
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4 N\ 4 4 N\ 4 N\
Interest
Attention Desire Action

AslantelUslundil
ANAS9ATIALA NS LY

mstauedayaieniv
falunazianssusng 9
melunuhuduleduay

v o amy & o
M3IiIAletoanag

wagnshsUseaunsal

Msnlaesdnsidn
Jaurussuvesulall
NALANaUY wazn1sly

v o -
4 P N Yasiisuauanl
Fodsnueaulaiifioadn waUnALAty Lioadns Co . Lo .
o fay LenseAuAINY Tsluduiirmiionsedu
nszuaaNaulaalanti AnuaulaLagn1sINg . A A :
Aoanslunsidngu asemaula

WHUNNSIN528
\\§ J \\§ J \\§ J \\§ J

MI5NN 2 UERINSaseUsEauNsalieInIzAuliourasiy Tomorrowland Festival
Tomorrowland lilgiluiisananianuns udfie Ussaunisaluuuesnsiu igauialansenes

nfldusy uaveennauandnasslunn q U densinanagnsegrndussuunuiuifaieniu

i
fuusudszdulanagns Apple 19 thufio msadha “erwddn” uay “anunniu” fenazdudoulula
URNARTEPHY

nsETeyNYULinsteuiuazuseiuaiala Tng TEDx Bangkok

TEDxBangkok 13118910 M3aF19gnAIfuLUY (Customer Persona) lagiifungugidngudil
ansaulalunnfnlul puiinumans auAnasiaassd waznsidsundasdny ngudmang
wianilinifuausulval dnfinw dngshe uasdilivnaiiulamisnaiuAn TEDxBangkok Fvaanuuy

Wden1sussene fanssu kazuszaunisalniglunulinsaiuanuaulavesnguidvune wielv

Munu3Eng “dRenuvesdy” uarlianuiandudvessiuiuyuyy

eX2p

sy N1391908un199eeEU3LaA (Customer Journey Mapping) ag1ailussuuy s
%29N0UNU (Pre-Event) AIENISINEULNTLUIAALAEARUUTTENBINTABUREN n1Tuuzidn Speaker
pgsadresmuiaule uarnsassiuiivandsunuderuledeaiivie daeseminanu (During
Event) TEDxBangkok lalléifufisafinisyn uidauduiuiadrsufduius wu Aanssungueoy
Imssans wazidsndey AnszdulsiAnnsuanidsuSeudiuuiidusin uazndsauau (Post-Event)

TRTIAE 9A15M BH1UY DIN199ULaY NITINELNT AR UUSTENETaUNAS wazn st AN un

e

TEDxCommunity Litelvilian1syang wanideuanuae uazaiaussiuanalaegissieiiias

a

991 TEDxBangkok ¥laagnalantaude n15a319n1580dUT10uaEAIUE N (Event

Engagement Funnel) Tui@isdin Tngludndmamzluiunuwintu uivenslugnisasne “guounmiaunss

Ly

Juaala” MauaiuisandvundeulesiusiuiwiAauaznisatvayud snukaziulussezed

Y

dinsauldladudiesils uwinaneudiuniwesuiunisfanasnsiaeuulai TEDx advayu
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Tramsan®
4 )\ 4 Interest )\ 4 )\ 4 N\
Attention Desire Action
. v 4.
ol . asiauedeyaneniu e ey o .
msiddedenuaaulal - >, ASKISIALOATUSTENY MsWalaaneleudn
Do . IensuariItenis o . , ,
wagn1ssauilenu oL . MAURDULAEANSIA FIUATUTEUY
4 . ussenerudvloiua R o . B .
Influencer Lfia@519n13 , , 4 . AnssuaSuienseau paulall uagnsld
o . LRI ) LiVoE3I9 . . .4
Fuduaganuaulaly ANUABINISIUNSIN TUsludufivauiiio
. anuaulanagnsIng , N A
8909911 . PRt nszdunsindula
\ ) \ LLNUANTIEUNTIU ) \ ) \ )

A9 3 WARINTITNTATINYUIUUIINTSISBUI WAL ssTuaala Iag TEDx Bangkok
AENMTYIUINITNAYNSNIAINAIUDE19RI TEDxBangkok Felalilauadndiaudnisusseny
mnuald neseaeguey Ndeulosauvanvaieidinieiur1uaug ANy Lasnaavaduss

Jupalang19geiu

unIAszikasdalauauwue (Discussion & Recommendations)
nseanuuunagndidonuiieaiansdidmsulueudioud lnsdsnuundaves msada
gNAAULUY (Customer Persona) N15219Ld UN199898 UFLaA (Customer Journey Mapping)
wazN1TE 1IN SHdNTILarANURNTY (Event Engagement Funnel) Aorduwuimaiifiuszansnm
othagslugaaiva Fafuilnadiamududeulungfinssuuazanuaands msinsgiluuniagalidiu
ALTIVBLUIAAFINGT wiouaiauoLu MR AR RLd M UNsinnuluewan
PautanIseaniuLidevuuumginsay Ao arwanunsalunisadisszaunisalii
“n59l” wag “lan1zia1zae” denguilivingudazngy f18nN13ATIENNGANTIU AIUTDY

wazusegdlavesuilanegradussuu e ndatuidilinisdeoanswuuinasinnaly widunis

[ 7
a o A

doansisinrumang fusun uazannsaairsrudnddinsniuiade el mméf’wﬁ%amaqm’ﬁ
avviouliiuannsa@nuIvals ey 1w Apple Event '1'71"151LauaLﬂfammaﬁummaﬂwaaﬁw
a819uiuE 150 Tomorrowland Festival finanumeunudLarUszaunisalasadidetuegnsdulng
d9u TEDxBangkok @ 13 w9 nnnsmmuadnuazdIuyana ve “dniieusnasndin” (lifelong

v 4 lﬂ'

learners) NIUNTISRETLYDS WAV ILATH UTTENE DA 19ANAULD FBA18N1TBNLUULAUNI9YDY

Y

4 L 1

quslaa iidnsaulananedsniouuazadaniorieseninuu udamengn nsasnenisilaiusy
wazANKNIY nasuilensUdesnivasulalad WanguesulatuaniUdeuninudn wasyiugvy
£ I Y] = % 1 1
navulueaadasvsedusseneusioly
Yadvdrdgiivinlinagnsuszauainudnia lawn n1sfanudlaguilnaeg1ednds
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